THE CITY OF HURON, OHIO
Proceedings of the Huron City Council
Work Session of Tuesday, July 9, 2024 at 5:30pm

Call to Order
The Mayor called the Huron City Council work session to order at 5:30pm.

Roll Call
The Mayor directed the Clerk to call the roll for the meeting. The following members of Council answered
present: William Biddlecombe, Sam Artino, Mark Claus, Monty Tapp, Joe Dike, Matt Grieves and Joel

Hagy.

New Business

Presentation by Knez Homes/KHovnanian Homes Regarding Potential Development of the ConAgra Site

Mr. Lasko explained that they have restarted the RFQ/RFP process for the former ConAgra site. They did
an RFQ back in January of this year, received three proposals which have been vetted internally through
a series of meetings — everything from looking at conceptual site plans to qualifications of the
development team, and most recently, started to get an understanding about some of the economic
elements of the project. This would include what may be requested of the City, is there a potential sales
price for the site, and what types of protections, if any, the City may have to make sure the development
is built out? They wanted to be sure to start having some of those preliminary conversations now. They
understand there are some things that could still changed as the potential development partner gets
selected and goes through due diligence, but they think they have already done a lot of that.

They have narrowed the three submittals down to two and will hold a series of work sessions, with today
being the first and the second being at the next meeting on July 23" with the other development partner.
He then turned things over to the development team to walk through team members, qualifications,
concept plans, etc.

Mr. Bo Knez of Triban Investments, Inc., 7555 Fried| Dr., Concord Township, OH explained that he has with
him tonight, Rick Lundstrom (Land Development Manager), Noam Ader (Land Acquisition Manager) and
Kristen Monroe (KHovnanian Homes), who they have picked to do the vertical construction of “Landings
at Huron Harbor.” They have been in business since 1988 under BR Knez Construction or Knez Homes.
They are a vertical market rate builder. In the early 2000’s they stared Triban Investment and saw a need
for the development for them specifically, rather than buying land off of other developers. That has taken
off for them. They current wing-span in Ohio is from Perry Township (about 45 minutes east of Cleveland)
to Bowling Green, where they just got final approval and will be starting a 123-unit development with
KHovnanian Homes, and then south down to Hocking Hills and Athens. For 2024, they have about 500 lots
that are in the ground, going in the ground, or ready to go in the ground. Their 2025 projections are in
excess of another 700 parcels.

Their primary focus is residential development. Mr. Lasko is familiar with some of the previous townhouse
developments they have done, and some of the infill sites they have done in the City of Cleveland. Kristen
Monroe came to the podium to provide some background information regarding KHovnanian Homes, who
will be the vertical construction builder on this project. Ms. Monroe explained that KHovnanian has been
around for over 65 years, and is a national homebuilder. The best thing about their company is that they
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are a publicly traded entity, but they are still run and managed by the Hovnanian family. They are second
generation-operated/led by the Hovnanian family. They get the best of both worlds — they get the
consistency of a publicly-traded company, but also get the detailed focus of a family business. She then
went through their presentation, a copy of which is attached hereto as Exhibit “A” and incorporated
herein by reference.

Hovnanian Enterprises, Inc. is one of the strongest performing homebuilders in the nation in terms of
return, as well as paying down debt over the last 5 years, and getting themselves into a really good
position for growth. They are rates as 16" in the top 100 homebuilders in the country as of 2023, with
just under 5500 homes closed in 2023. That was across 14 states and just over $3 billion in gross revenue.

Their preliminary site plan reflects 94 fee simple townhomes planned for this location. The perimeter
would be 2-story townhomes directly on the lakefront, and the interior will be 3-story townhomes so that
you there is differentiation from the lake side to the interiors. There will be a different elevation, as well,
so that even the interiors can still see the lake and have really great views. There will be a pond in the
middle, as well as community pool, walking trails around the site so that you can complete an entire loop
around, dining is also proposed and there is a marina there, as well. This would be a very active community
- they want it to be very community-focused so that residents feel comfortable walking around, dining,
swimming - really just a great lake atmosphere.

Q: (Hagy) Is the concept, everything shown here pond, pool, walking trail on the perimeter, only
for the residents?

A: It would be managed through the HOA, and they have talked about leaving the perimeter open
to community residents, but the actual amenities (pool, etc.) would be for the residents.

Ms. Monroe then went through several floor plans, which are just initial submittals. They certainly have
flexibility on what this would look like. They have two plans that would be 2-stories, and 2 plans that
would be 3-stories. Their 2-story options are on the lakeside, so all of these will have covered patios so
that you can see all of the lakeside views and will also focus on primary suites that are downstairs so that
individuals of all ages will be able to access the lake and the bedroom. There will be a an additional suite
upstairs for guests to provide a nice combination of downstairs ranch living, as well as having additional
storage space. The second option still has the 2-car garage. There will be very large windows on the first
floor, 9’ sliders so that you have really great views of the lake and taking advantage of that lakeside
property. This property has primaries both up and down so if you have a family that is visiting, or the
family is the owner, but they have mom and dad or aunts and uncles, there is another suite available for
guests to stay, as well.

The next 2 floorplans are the 3-story options. All of these will have covered patios and/or docks so that
you can see over those 2-story floor plans out into the lake. All of the floor plans offered are very open
concepts. There are no walls blocking your dining from your entertaining space and include very large
islands. It is a really great opportunity for family gatherings and/or entertaining. The deck will be off the
back so you can see the really great views of both the lake and the pond in the center of the site plan. The
last floor plan is a little bit larger, and includes a 2-car garage, great storage space, a deck directly off of
the kitchen, which is an awesome layout so that you can have dinners out on the patio while you are
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looking over the lake. You also have a primary upstairs and a hub hall entry (a drop zone that provides a
lot of storage space and keeps the clutter outside of the kitchen and living areas).

Ms. Monroe highlighted a few of the interior features, which included:

Sunrooms on the first floor with large open windows.
Primary suite or terrace or deck options available so you can walk right outside of your bedroom
onto the terrace to enjoy the sunshine.
‘e Very open concept living.
Spacious kitchens with a large island.
e Dual vanities and a walk-in shower in the bathroom.

There are different packages offered: Loft, Farmhouse and Classic. These are programs they have that set
them apart from some of the competitors, where you are not going to walk into a builder’s-grade home.
You are going to walk into feeling like this is the comfort of your home and your style with different design
elements within those design capabilities.

In their initial conversations with the City, one of the biggest things that came up was wanting to make
sure that the City has this as the “beacon on the hill.” They realize the City is very passionate about the
design elements of what this is going to look like, both from walking around the community, as well as
boaters passing by. That was something they really took to heart and wanted to give some options to
choose from based on your preference.

Ms. Monroe then showed some exterior design options, including coastal, contemporary or urban. She
showed some examples of what they have already built so that Council could see what is possible. Based
off of feedback, they would then be able to really customize something they feel would be best for this
site.

The coastal exterior design option included a mix of exterior vinyl, shakes and stone to give a little
dimension to the home. There are upgraded garage doors with windows and covered front porches. There
would be balconies overlooking the lake and rear covered porches - every unit that would be lakeside
would have one of those two options. The mix of textures between the stone and vinyl really make a
difference, as well as the color palette. There are light options, beachy blues, and some darker, more
moody tones. These coastal designs have been used in Maryland and Delaware.

The contemporary exterior designs would be a little bit more of a downtown-type living, including very
sleek black windows, exterior cladding, updated garage doors and window and very clean, sleek lines with
more earthy tones. You could stick with the neutral or add the cladding on the exterior that is going to be
a little bit darker.

The urban exterior designs would also have the black window, but would add metal railings, different
doors, and a mix of the exterior elements to give it a very urban feel. Just adding different color palettes
really does make a difference in how it looks and feels in the community.

These are just options of what the City would feel is the best for this site, and these are all things they
have already built in other places in the country.
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She wanted to touch on two different components of what a national homebuilder will bring to the table.
With a national homebuilder, they also have a mortgage company. They are able to offer some different
programs and incentives for their buyers to make sure they are providing an affordable home solution for
those who might want to live in this community. They have different buy-down rates and they can help
with closing costs. There a lot of different things they can do to make sure they can get folks into their
homes. That’s a really important component when you are looking at residential options in the area. They
will start marketing their communities as soon as they are penned — as soon as they know they are going
to bring this community to fruition. 6 to 12 months prior to community opening, they are getting those
communities on their KHovnanian website and doing a website launch. They are doing Facebook and
Instagram ads, Google and YouTube (they actually put up YouTube videos), and they are sending out e-
blasts. This starts a year prior to the community opening. About 4-6 months prior to opening, they are
increasing their spend with Facebook, Instagram and Google ads, and they are also sending out a very
structured e-blast schedule. When they announce the floor plans, they will send an e-blast that says to
look at the floor plans that are going to be here. If they have a “Save the Date” for their grand opening, or
when the models are going to be opened, those are going to be out there for folks to see and it is going
to get communicated through emails, Facebook, Instagram and Google. 0-3 months prior to community
opening, they are still on social media, but they are now putting them on realtor sites as well. They put all
of their homes on MLS, which then get filtered out to Realtor.com and to Zillow. Anybody looking for a
home, even if they are not looking for a new construction, will still see those ads pop up or will see them
on Realtor.com, Ziillow or wherever they are looking for homes.

They have a Grand Opening Program where they do everything from onsite signage, flags and open
houses. They have a Grand Opening event as soon as the models are open. They are e-blasting that out
and posting it on social media. Their sales team is also reaching out to their friends, their family and any
of their VIP customers, and that is when sales start. As soon as they have a model that is open and people
can start walking through, they are trying to sell those homes. As soon as they are open for sales, they
keep the social media posts going. Until they get that last home sold, they are still trying to create energy
and get folks to come and look at the community. Open houses get advertised weekly and they are
continuously updating the MLS. Their sales team is consistently measured on their performance and what
they are doing to actively solicit folks to come into the community. They provide quick move-in homes, as
well. They are not just waiting until they have a home under contract and a someone goes through all of
the customization of what they want. They are also simultaneously building what they call quick move-in
homes so that if someone doesn’t have the ability to wait 90 days or 120 days to get into their home, they
have some homes that are already started and they can purchase them just like they would if they were
going to a home from a resale standpoint.

They are reviewing their prices weekly. If their sales are strong, then they are probably going to increase
the price. If they are not as strong as they want to see, they are either going to make adjustments on the
concession side or things (meaning, offering some additional incentives) or they are going to lower the
price. They are doing that every single week. There is a sales team in there at the models, and they are
focused on providing feedback and letting them know if they need to pull any of those triggers on pricing
or concessions. Just as much as price is a factor, the pace is a factor for them, too. They want to make
sure that those homes that are available for folks to live are getting sold in a timely manner. It is very
important for them to make sure that supply and demand stays on point.
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Mr. Lundstrom added that these units are fee-simple, not condos. There is a big difference between the
two. The primary points of fee simple ownership is you own your complete unit. The property line actually
goes down the demising wall of the unit. The HOA is only responsible for any amenities, such as the pool,
landscaping and snow removal. For a condo, the condo association is responsible for the whole exterior
of the building to the interior of the drywall. It makes financing a lot easier, as it is a much lower
percentage down than condos. With condos they are looking at 15%-25%, if not 30% of a downpayment.
They don’t see very many condo developments happening anymore because of those two issues, and
condo associations are typically poorly funded, and if run improperly, it causes a lot of problems.

They have had preliminary conversations that they will put in and maintain the walkway around the
perimeter. That will be part of the association costs, but open to the general public, as well as the interior
sidewalks. The pool will be private for the owners, but anywhere they would like to access... they still have
to work out the access for the marina. Ownership will be reserved for the residents, and if those are not
taken, they would then go out to the public.

Mr. Lundstrom has not seen a local builder in northeast Ohio in his 40 years in the business that can keep
pace and efficiencies in marketing like a national builder can. They are projecting 9 units per quarter to
be sold here. Triban Investment, LLC as a local builder cannot meet that criteria. He has another project
on the east side of Cleveland with KHovanian, and they are months ahead of their takedowns, and they
have committed to 20 spec homes, which are move-in ready. If somebody sells their home in 2 hours and
they don’t have a place to go, they have a place to go very quickly, without having to wait. The would
probably do 3 phases of this project at 30 units per phase. They don’t want to put the road in all at once,
because the clients see an abundance of property available, and they really want to attract them to what’s
available now. They did have conversations about the association taking responsibility after a negotiated
amount of time for the sea wall that is being put in place. Those are still ongoing conversations, and if
they are selected, they would continue those. Asks of the City include:

e Price for the property. They would ask that the price for the land be subordinated and paid back
as a hyper-paydown on the transfer of properties to pay KHovnanian. That is something they can
work with the Law Director on.

e Relief of all tap-in and permit fees for the project. That would help them immensely with the cost
that then is handed over to KHovnanian, and the velocity of the project.

e If Huron chose not to put the sea wall in all at once, that they could provide access as they phase
the units. Once they get to a certain amount of units, the expense is taken on over time rather
than all at once.

Question and Answer Session

Q: (Artino) You have a lot of nice options that you showed us for style of homes. What is your plan,
is to offer maybe 1 or 2 styles, or whatever people choose?

A: As far as exterior styles go, they would be pick a design style that would fit the community the
best. Between a coastal, contemporary or urban, the would decide what that looks like and then
they would be able to pick their floor plans and their interior options from there. The exterior
style would be the same for everyone, but the interior styles could be different. They would allow
for color palette changes for the exterior as long as they are aesthetically pleasing. Mr. Lasko



Council Work Session Minutes 6 July 9, 2024

clarified that they would not do urban on the interior and coastal on the exterior. He would
assume that they would pick one: urban, contemporary or coastal theme.

Q: (Hagy) | assume there are different elevations in that chosen style.

A There would be different elevations for the floor plans, and yes, the homeowner would be able
to decide that. They are trying to give a lot of options on this because they know this is an
important site, and design is crucial. There isn’t an architectural review board here, so they are
throwing darts blindfolded right now, but they wanted to throw out options of other
developments that have been already completed and done by KHovnanian in their capabilities.
The final choice will be that of the powers that be.

Q: (Schrader) While you touched on the fee simple ownership, unlike a condo, each individual unit
owners would be responsible for their exterior maintenance. it may or may not be uniform, but
that’s the way that this would be.

A: Correct.

Q: (Schrader) If the City sold in terms of a subordinated position and if we are halfway done and
the market takes a dive, KHovnanian’s contract is written, or if you can’t deliver 10 lots timely,
they have the right to fold their tent and leave the site. | think for a project like this, to have
something like that happen mid-stream... | can’t speak for Council, we haven’t talked about it,
but he thinks that is a serious concern.

A: | am sure there could be language written in the agreement that would forego anything like that,
such as a balloon payment, could be put in. We will discuss that with you.

Q: (Hagy) | know you touched on pricing, and pricing fluctuates with the market, but in general,
what are we talking about for the prices of these units? Are we talking $300,000-$400,000, or
$200,000-$300,000. What's the pricing look like?

A: Base pricing, we are looking at low $400’s to $600’s.

Q: (Grieves) You mentioned the phases, what would be Phase 1, what location are you trying to
go for?

A: Where the proposed restaurant area is would be the first phase, and then they would wrap it

around and exit out the back. We have also talked to Stu and Doug about the sewer system there
because of the elevation, and figured that’s where they would start with the first 30 units.

Q: (Grieves) So would the inside units be the last ones done?
A: No, we would run concurrently inside and outside so we can offer two separate product types.

Once the people are in, we don’t really want to disturb them, so while there is still going to be
some traffic, they would really try to work their way out of there.
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Q:

(Lasko) Bo, | know it's a minute point, but | think it would be interesting for Council to know,
you mentioned the fact that you have a product that would not require a pump station, which
is one of the things we were concerned about - the idea that someone would have to putina
pump station to push everything up the hill. There is evidently a newer product that | wasn’t
aware of that we now know Erie County permits to be installed at residential developments.

We know pump stations are a nightmare. They eventually fail, and nobody has the money to
repair them, and the City ends up footing the bill. We have utilized this product most recently in
Brunswick. We did Ridge Line Chase where the average home price is
$600,000/$700,000/$800,000. It is a system where each dwelling has a pump that pumps the
sewage out of the house and into the main. He doesn’t know if they would do it in singles or as a
bank of 3 units. The cost of a pump per unit is much less than the pump station, and it would be
the responsibility of the owners of that pump.

(Hagy) Itis an individual home pump, not a septic system, and that pump is pumping it up across
the road?

We have utilized it twice in the last year. They installed a system where it is 77’ feet ahead to the
road it is pushing to, and the farthest unit is almost a mile away, and there have been no issues,
and it has been in there for over 2 years now. It is called E1 System. Mayor Tapp said it is kind of
like a residential grinder pump. They would be more than happy to come and educate Council and
anyone else that wants to know. They love to come around and show what they have and what
they do. This is not just something in northeast Ohio, this is worldwide. There are islands that are
operated solely off of that system.

(Claus) On this fee simple versus condo concept, how does the HOA make the people do the
proper maintenance and keep their units looking nice. It’s 20 years down the road and can they
control he color of the roof, at least?

The roof color is going to be in the HOA documents, but most of the materials they are using now,
have very little, if any, maintenance — even 15-20 years down the road. The main responsibilities
for the association would be the lawn and the landscaping. The only clawback on that you have
on that is through the homeowner’s association. If you have one customer that is not keeping up
with maintenance... with vinyl, stone and asphalt shingles, there’s not much that needs attention.
30-35 years down when the roof needs to be changed, it has to abide by the HOA documents.

(Claus) Are the roof lines all such that there is some sort of separation so there’s a logical start
and stop per unit?

Yes.

(Claus) On some of these facades where there are 2-3 materials, if this building wasn’t built yet,
they could actually pick whether they want the green or the blue, but you also at some point
don’t want to have them all pick green. You guys are going to control so that it is aesthetically
pleasing.
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A: Yes. We want them to look good, otherwise you won't invite us back.

Q: (Claus) 1 am just worried about in 30 years down the road, what if somebody just completely
neglects their.... The HOA probably has some sort of meat in it for property maintenance. The
City has a property maintenance code, which is challenging to enforce.

A: We try to avoid potential problems. Pump stations are one, and condo associations are another.
At this price point, this is not so much of a problem. If we were working with painted siding, it
would be much more of a concern.

Q: (Dike) Where is your project at in Amherst, Ohio?
A: That is not open yet in Amherst Township. It will be off of Route 2.
Q: (Tapp) At this price point on the fee simple structure, what do they HOA fees will be?

A: | would say we would like to keep them around $200/month, and that is to maintain the pool,
landscaping, trash removal and taking care of the community itself, the walking trail.

Q: (Hagy) Would the 4 streets be maintained and plowed by the City or by the HOA?

A: We have had a couple of conversations about that and what would be best. We could work
through that with the City with whichever you would prefer. We are open to public or private.

Q: (Biddlecombe) You could ask the same question about the garbage, too.
A Those are fine details that we could work out.
Mayor Tapp asked if there were any other questions, there were none.

Mr. Knez told Mr. Schrader that he can send him some language that he could take a look at and give his
feedback on. Mr. Schrader said he hasn’t spoken about this to Council. This is high profile project for the
City, and to have it stop midstream.... Mr. Knez said they haven’t had it happen yet. Mr. Schrader said he
works with people just like him who buy land and sell it to a national company, and they have encountered
it. Nobody wants it to happen, but sometimes it does happen. They are smart businesspeople that need
to make prudent decisions for the shareholders. It all makes sense. He would entertain anything they
could provide. Mr. Artino said that is a good question. Council doesn’t need to talk about it, he thinks that
it is a given.

Mayor Tapp said they want protections for the City and the developer needs protection, as well. Mr. Claus
said they are going to build it quick enough that the market is still going to be hot, and they aren’t going
to have to worry about it. If we drag it out for 10 years, then we are going to be in trouble.

Mayor Tapp said he appreciates the developers’ time and presentation and thanked them for coming. He
is sure if there are any questions, Council can contact them.
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Mr. Artino asked Mr. Hamilton if they can get more information on the pump system. Mr. Lasko said they
can send it out to everyone.

Adjournment
Motion by Mr. Biddlecombe to adjourn the work session.

The Mayor asked if there were any questions on the motion. There being none, the Mayor directed the
Clerk to call the roll on the motion. Members of Council voted as follows:

YEAS: Biddlecombe, Artino, Claus, Tapp, Dike, Grieves, Hagy (7)
NAYS: None (0)

There being a majority in favor of the motion, the Council work session of July 9, 2024 was adjourned at
6:11pm.

27 AUB 2024 /jrris.Welkener,CIerkofCouncil

Adopted:




Landings at Huron Harbor
A luxury waterfront fownhome community

Proposed Plans

Lakeside 2 Story Townhomes:
Seagrove ll 1955 Primary Down; Covered Patio
Seaview Il 2542 2 story GR; Covered Patio

Parlside 3 Story Townhomes:
Abingdon 1649 Single Garage; Deck
Ridgewood 2300 Two Car; Deck
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Simple Townhomes
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42 Lakefront Units
52 Interior Units
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First floor Sunroom

INTERIOR FEATURES

| Spacious Kitchen




HNTERH(@R FEATURES




EXTERIOR OPTIONS - COASTAL

Mix of exterior
elements (vinyl,
shake, stone, etc.)
Upgraded Garage
Doors w/windows

* Front covered
porches

* Rear balconies
overlooking the lake

* Rear covered porch
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EXTERIOR OPTIONS - COASTAL

¥ FREDRICK MARYLAND

I Lustrous Townhonss

~ [ MIDDLETOWN DELAWARE




EXTERIOR OPTIONS - CONTENMPORARY.

Black windows

* Exterior Cladding

* Upgraded Garage
Doors w/windows

* C(Clean, sleek lines
* Earthy tones




* Black windows
* Exterior Cladding
*  Metal railings

EE@TERU@R @PTU@NS @@Ni

_ I|
T
E B BRI

W‘M p e Ay ""i e R
A ..a:;_‘»

- ,‘E_i

:

*  Mix of exterior
elements

* Additional windows

on rear
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EXTERIOR OPTIONS - URBAN

White Classic Linen
HORIZONTAL SIDING

Oceaon

COLORS: TBD

Siatfe Manor

LITED FRONT DOORS

COLORS: TRICORN BLACK

HED ROOF
COLOR: CHARCOAL

VINYL WINDOWS

COLORS: BLACK

Cobblestona Slate

Oceon

Manor Mahogany

ACCENTS/ OVERBUILDS

COLORS: TBD

METAL CLAD CANOPY
COLORS: GRAY/ BLACK




| MARKETING PROGRAMS: COMING SOON |

6-12 months prior to community opening

:g;;ﬂ‘&m”m-mm = X m
W soorsowd B

COMING SUMMER 2024 Featured community - K. Hovnanian's® Four
Seasons al Sardstone, & new aclive adull 55+ community in Amberst,

il g ol e L * \Website Launch

Conlact us 10 join our interest list!

mn!ﬂ.nmmeAPﬁcmgfml;\cupaaSJMS O R E G O N
. % = AT R S ‘n— i : (RS '>$1

* Facebook & Instagram 9

TOWN CENTER

* Google & YouTube

* E-Blast Single-Family
Homes
From the $300s

Coming
Soon

Starting From the Upper
$300s

¥ Hovnankan 53 Four Seasons at Sandstone
i5 a resort-style 55+ active adult community
near charming downtown Amherst. Join our
Interest List and stay tuned to leam more

888-779-1241

KHOV.COM/OREGONTC

about our stunning single-family homes and
incredible amenities.




MARKETING PROGRAMS: PRE-SALES

— 4-6 months prior to community opening ;
: S
S‘}iﬁ;—m * F B’ I nSta’ Googl e Ad S BlNGLE-KAMt.l; HOMES IN

APPLE VALLEY & CANDLEWOOD LAKE

SINGLE-FAMILY HOMES IN AMHERST, OH
* E-Blast Schedul ,
ast Schedule b T

—— Conmunity / 1\ Sinple Honest

Ho0k® i |

L;E{Jéé,\g S e TOUR OUR MODELS

At Sandsione =

G [ i ey
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LUXURY LIMITED-MAINTENANCE = ] ' ‘

HAKCH HOMES IK AMHERST TOWNSHIF
A Lok Hoatitilyl
Cvrrwanily Niphe oot

Save the Date!

Saturday, June 8t
frisen Spa 1 3

FAP Brewmz Coaspany

AORE Leaitt Roadd

Ambicrst, O 44600

Exclusive Model

Details are
First Look!

Coming Soon!

W leek farsard se saveng yous

Check Out Our Amazing
Brand-New Home

Designs!
- Join us fur on exclusive Trst loak ot cur newast modal hame!

Introducing

Introducing K. Hovnanion's® Four Seasons at Sundstone,
a 55+ active lifestyle community in Amherst, Ohio. With . ) .
community amenities including o clubhouse witho l\ & l !(i\'nan]al] 5 !‘()UI{S Join us for foed, drinks, live music and
fitness center, a game room, an outdoor pool, pickleball spatial VP details sbeut K Hewnanian's Saturday, May 18"
courts, shuffleboard, o dog park and wolking trails, your Four Ssasons of Sondstons, a 8+ from Yam-3pm

next chopter should be your best. € momwriant Fous Srwrees ot Toamiasa 4 race bvn Wb - v '
F y 3oyt e i ot AL S Tour tha Barealono and Water Lily Madshs a1 our atfuts
ici del 1oles cantar in Sunbury, Ohio
Stay tuned for r first lock ot home designs, pric " mo )
v il RO% PSS, Craftad by our intenor design team, Looks *RE roTan
and more!
GAIOOH-37, Surbury, OH 43074

are our exclusive curated design collections,

Thin e raby 49 rarm o i a3 5wl e e

providing you a simple and unique way fo iatehe e iy
build your new home with en-trend styles i
ek e ok vl Sl ey el £ Hwrrnn's Fo Loy
of Saredatoan, vl farmly hsews. b, ad monshible Guek
[rodirstimity



MARKETING PROGRAMS: COMMUNITY OPENING

0-3 months prior to community opening

* Facebook, Instagram, Google, YouTube Ads
e Realtor Sites & MLS go live

2 Zillow * \/IP Events Built by K Hovnanian's Four Seas

To be built

K. Hovnanian's® Four Seasons at
Sandstone by K Hovnanian's Four

Seasons
Amherst Township, OH 44035

Contact builder

Avallable soon

Contact the builder to learn about upcoming
homes within this cammunity and join the
interest list.

Community features

Welcome to K. Hovnanian's&reg; Four Seasons at @® House for sale

Sandstene, a new active adult 55+ community in Lorain .
County's Amherst Township, OH, offering limited CO ntact fO r p rlce
maintenance, resort-style living with beautiful single-
. - family new homes. Enjoy amenities including a 3 bed 2 bath 1,907 SCift
clubhouse, community pool, fitness center, and more.
o ® Offered By: K. HOVNANIAN'S FOUR SEASONS AT Bogart Plan, K. Hovn...

(Contact Builder>

SANDSTONE, LLC Amherst Township, O...




Official new community opening!

* FB, Instagram, Google, YouTube Ads

* On site Signage: Flags, Open House, etc.

* Grand Opening Event
* Models are Open
e Sales BEGIN!

Ready o Move?

FIND A QUICK MOVE-IN
K. HOVNANIAN HOME IN SOUTH CAROLINA

Take o look ot cur available quick move-in hames below. You can

click the link to view the communily page thot interests you or or coll

(803) 881-6783 to learn more about available quick move-in homes

or ta schedule a tour with our internet sales team.

AMENITIES

SINGLE-FAMILY HOMES s TOWNHOMIES

1485 CULTIVATION LANE
MOUNT PLEASANT, 5C 20466

VIEW COMMUNITY

Bam lqunul‘n!i Prica Wou im.m Avollobia
parh ! 32 3| 28 an | semonr | saseno0 | owsnza
Cobgay it [ 53] 6 | as 2446 | wesesen | ssoasen | onon
Komba | 400 5| a5 | 251 | eessees | w90 | osnon

—_— N S S— USRS, CUNEITI NSNS S—
Mamie | 308 | & | 3s 2030 | wersses | swoosos | woston




OPENIFOR SALE

* FB, Instagram, Google, YouTube Ads (Life of the Community)
* Open Houses advertised weekly
* All homes continuously updated on MLS, Zillow, Realtor.com
* Sales team consistently monitored for performance objectives
* Quick Move In homes built steadily to maintain pace
* Prices reviewed weekly & adjusted as needed
* Pace impacts overall project profitability so we want to move units quickly!



ANY. QUESTIONS?

THANK YOU FOR YOUR TIME!



